






























































































































































































































































































































































18. Do you insist on particular farming methods and inputs (cultivars, fertilizer)? If so do you
offer any technical or financial support to ensure production?

19. Do farmers take their produce somewhere else when they are not happy with the price you are
willing to pay them.

MARKET ACCESS AND FACTORS INHIBITING

20. Is it costly to assemble small quantities from dispersed small farmers?

21. Don’t you suffer high transaction costs due to low levels of education of farmers?

22. Is physical infrastructure (roads, telecommunications, market facilities, power and electricity)
available to farmers a problem to you in your dealings with the farmers?

23. What are your produce delivery requirements? Are farmers able to keep up to your

requirements (quantity, quality-perishability, consistency, pesticide residue content) If not
why not or how so?

24. Are your requirements as a result of customer demands or what? (consumer —driven)

25. Do you experience any pressure about food safety from anybody?

26. Do customers complain about shelf life of your fresh vegetables bought from farmers?

217. Do customers complain about the taste or any aspect of quality of crops you sell?
ORGANICS

28. Have you ever thought of selling organically grown crops to your consumers/clients?

29. Do you think there is a demand for these? If so which crops are mostly demanded? And

where are these consumers located?

PROBLEMS AND SOLUTIONS

30. What major problems are faced by crop buyers (regarding working with farmers and
consumer demands etc)?
31. What are possible solutions to these problems?

ADDITIONAL QUESTIONS TO SUPERMARKETS

32. Have you ever thought of sourcing produce for you fellow chain stores in times of plenty
crops.

33. If not, why is the case?

34. If you thought what happened to the thought?

35. Do you think a pack house would make procurement easy for you?

36. What about contract farming or an agreement with some farmers to grow certain crops? What

crops would these be?
37. What about organic produce?
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Appendix 4: Farmers’ questionnaire/checklist-Cousins’ study

SEMI-STRUCTURED INTERVIEW SCHEDULE/CHECKLIST FOR FARMERS

Interviewee: Date Block

INTRODUCTION

Explain research objectives and their wider significance

This is a follow up on a survey that was done on 171 farmers previously. The aim is: To find out as to
how the farmers are doing their farming and under what conditions.

To find out how successful this scheme is.

To find out the problems faced by farmers.

The outcome will be a written report to communicate to the farmers and government. May be
government will do something about problems faced by the farmers.

Assurance of anonymity.

LAND TENURE

1. How many plots/beds do you have?

2. Is there any document that is proof that these beds belong to you?

3. Without documented proof of ownership, how secure are you that these beds belong to you
and that no one can take them away from you?

4. How many beds have you borrowed?

5. How does this borrowing work?( Prompts: money exchange, share cropping etc)

6. How long is the agreement period to use borrowed beds?

7. Do conflicts arise around lending arrangements between the lender and the borrower? If any,
how do they get resolved?

8. Are there plots that lie fallow and why?

HISTORY OF THE SCHEME

9

10.
11.

12.
13.

How old is this canal irrigation system?

When did it get renovated to be concrete?

Are there any changes from the olden days to the current period in the way the irrigation
scheme was used by the farmers?

When did farmers start to grow crops in order to sell?

How would you describe buyers of produce?

EXTENSION SERVICES

14.
15.
16.
17.
18.

Who is your current extension officer?

How often do you the extension officer assigned to your block?

Do extension officers ever call farmers to meetings?

How did you gain the knowledge you have about farming?

Do you remember a time when extension officers used to call farmers into a meeting or
gathering when something would be taught to farmers?
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19.

20.

Do extension officers help with organising bulk buying of inputs? Do they help with
marketing?
What makes extension officers not give needed services?

BLOCK COMMITTEES

21.
22.
23.
24.
25.
26.
217.

28.

29.

30.
31.

Is there a block committee at work?

What is the role of block committees?

Do you know how committee members are elected?

Are farmers happy with the functioning of block committees?

If block committees are not functioning well, why do you think is the case?

Does the Department of Agriculture do anything to support the block committees?

Does any word from the Department of Agriculture carried by committees ever reach you as
farmers that they (committee members) were called to some meeting or workshop?

Do you know if extension officers train committee members on how to work with the
farmers?

What kind of things does the committee do? (Organise inputs bulk buying, fencing.
Marketing, water distribution conflicts etc.)

How is water distribution managed?

Does conflict flare up around water distribution and how does it get resolved?

THREE MAJOR PROBLEMS

32.

What do you think are three major problems that farmers face?

SOLUTIONS TO BIG PROBLEMS

33.

What do you think are solutions to these problems?
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Appendix 5: Farmers’ crop sheet

Tugela Ferry Scheme: Crop Recording Sheet

Date: Farmer: Block:

No of plots owned: No of plots borrowed/rented:

From Whom: In return for:

Crop(e.g. Tomatoes): Variety:

Area planted: metres X __ metres= sg.metre Crop spacing:
Date planted: Date of first harvest: Final havest:
How was the plot plaughed (handhoe,donkey,tractor)? cost:

Chemical fertilizer applied before planting:

Name/ type Supplier/ location Quantity/kg Cost

Total

Organic fertilizer applied before planting: ( Kraal manure,compost)

Name/ type Supplier/ location Quantity/kg Cost

Total

Chemical fertilizer applied as top dressing:

Name/ type Supplier/ location Quantity/kg Cost

Total

Seeds: Were seeds kept from the last year’s harvest?:
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If purchased, amount in grams: Cost:

Seedlings: quantity purchased From where? Cost: R

Chemicals used to control pests and diseases:

Pest/disease Name of | Supplier name | Quantity/grams/Kg | Cost

chemical & location

Other inputs

Total costs R

Labour: How many people worked on this crop?

Operation Family labour Hired labour Payment

Clearing the plot

Ploughing

Weeding

Planting

Watering

Spraying

Harvesting

Marketing

Other operations

Airtime
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Total costs

Yields and marketing (bucket,crates,kg,bags):

Usage

Quantity/kg

Measure

Farmer

consumption

Gifts to others

Worker payment

Sales for cash

Wasted

Buyer type:

Buyer

Name Qty Measure

Price/unit

Sales

Consumers

Hawkers

Bakkie

traders

Shops

Other

Marketing costs:

Cost Type Qty times measure( taxi fare,bags) | Total
Cost

Travel

Materials(package)
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Telecommunication

Other

Calculating the gross margin:

COST

Amount

Ploughing

Fertilizer

Seeds

Chemicals

Labour

Marketing

Other

Total cost

A. Income from
crop sales

B. Costs

C. Gross
Margin
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NOTES

1This section will draw on the findings of a study that was undertaken by Prof Ben Cousins, my supervisor, in parallel with
my study.

%The objective of Cousins’ study was to find out how successful the irrigation scheme was and what problems were faced by
farmers. The paper presents research findings on production and marketing of fresh produce Tugela Ferry
smallholder irrigation scheme.

®Note, however, that this probably implies the adoption of industrial farming methods.

“Ikhwezi is a name of a farmers’ cooperative that supplied farmers with inputs. This cooperative ceased to exist as an entity
some years ago, and an individual then opened his private business in input supply in Tugela Ferry. Farmers
continue to associate the name ‘lkhwezi’ with his business. The formal name of the business is Mike’s Agric
Trading cc. This business was busy establishing a second outlet on the eastern side of the bridge over the Thukela
River at the time when the study was conducted.

*NLK is the old name for TWK and farmers continue to call it as such, but this business has changed owners and names
many times with the latest being TWK, the Afrikaans acronym for Transvaal Wattle Growers Cooperation Ltd.

8“RTS means nothing” is what the owner said when asked what the acronym stood for.

"The terms “plot” and “bed” are used interchangeably.

80ne respondent of my study explains this extended family arrangement as follows: “I have three borrowed beds which were
given to my husband’s brother by my mother-in-law. They were used by the second wife who left for
Johannesburg. The family gave them to the first wife who then offered them to me because she had her own and
she could not afford to use them. The fourth bed was taken away from my mother-in-law because she was on
pension. These beds remain in the name of my brother- in- law....... the agreement was that our mother-in-law’s
beds must not lie fallow....... I suggested that we share the beds with the first wife but she declined saying that she
is struggling with her own beds.....she said that if I am tired to use them they would be returned to the chief.”

®This refers to the intervention that was led by an NGO by the name of AFRICARE. This intervention was aiming at helping
farmers access an organic export market.

10" she works for the owner of SPAR supermarket in Tugela Ferry, who provides finance for inputs.

“Block Seven is another block with two pumping stations. Farmers in Block Four are charged R15 per plot, which is
increased to a maximum of R25 if the pump needs maintenance. Block Seven farmers are made to pay R50 per
plot and sometimes fail to pay their electricity bills.

12 This is the wage before it was raised in 2013 by the Department of Labour.

3 These are bakkie owning wholesalers who buy from farmers with the sole intention of supplying retailers of all kinds
including street hawkers, pension paypoint hawkers and village shops.

! These are owners of bakkies who prefer to buy from farmers and retail from the back of their vehicle at pension paypoints
or on streets’ pavements of towns.

5 The street hawkers are retailers who buy from farmers or bakkie traders. They sell to consumers passing by on streets of
towns.

'8 The Department of Rural Development and Land Reform was working on revamping the infrastructure during the
fieldwork period. The Department of Agriculture was repairing the first section in 2012. By 2013 work had
commenced thus disturbing production in certain blocks.

7 According to Cousins (2013: 135), these conditions can be characterised as “... high population densities, a general
shortage of arable land, poor infrastructure, few local employment opportunities, continuing dependence on
migrant wages and remittances... social grants and deep and widespread income poverty”

18 The state of severe disrepair of the canal system was expressed by farmers a major cause for insufficient water supply
(chapter 4). Block Four and Seven were cut off from the system and the reason why electric pumps were installed.
The author observed the leaking canal as per Plate 14. Modi et al, in Mnkeni et al (2010:166) reports on the state
of the canal’s disrepair as follows: “.... Water supply is constrained by the poor state of the canal, lack of regular
maintenance as well as poor (non-existent) operation of the water control infrastructure. Farmers also complain of
leaking balancing dams, which are supposed to provide a buffer against periods of water shortage.” These authors
account on the damaged canal system as follows: “The siphon that connects the canal between block 5 and 6 on the
left bank was destroyed by floods in 1987, thereby isolating blocks 6 and 7 from the rest of the scheme in terms of
water supply. The problem was solved by installing two pumps with pipelines to abstract water directly from the
river to the distribution canals.”( ibid: 160).
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% These tactics could include: imposition of returns of no sales and in-store breakages and loses; long periods before

payment; focus on pricing and set aside building long-term retail-supplier relations; confidential rebates which can
drive suppliers out of business; insist on supplier to take back damaged or expired goods; breakages and poor

management higher when retailers do not own the stock; packaging cost is borne by the suppliers Paradza
(2013:59).
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